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Ci puo dire

Certo, su
un pallone
volante !




LAVVOCATO E IL PROCESSO
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MA LA REALTA HA SEMPRE DUE FACCE
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LAVVOCATO E LA NEGOZIAZIONE TRADIZIONALE
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La minaccia di rivolgersi al Tribunale e I’arma con cui forzare
le parti a trovare un accordo



Effetti indesiderati del sistema tradizionale

La enza e uscita,
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Dal Vecchio al Nuovo Mondo
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LET PROFESSIONALS PLAY A CREATIVE ROLE !

A Eather left 17 Camels as an Asset
for his Three Sons.
When the Father passed away,
his sons opened up the will.

The Will of the Father stated that the
Eldest son should get Half of 17 Camels,
The Middle Son should be given
1/3rd of 177 Camels,

Youngest Son should be given
1/9th of the 17 Camels,

As it is not possible to divide

f 17 into halk or 17 \

by 3 or 17 by 9,
the sons started to fight

| with each other. 18-
, How will the sons divide the camels?




LET PROFESSIONALS PLAY A CREATIVE ROLE!




COME AFFRONTARE IL FUTURO ?

Acquisire nuove competenze



COME AFFRONTARE IL FUTURO ?




UN ESEMPIO CONCRETO
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Perché studiare le tecniche di negoziazione?
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